
 

  

 

Turbo Charge Your Sales! 
With Better and Better Questions! 

 
What Are Some of the Best Questions 

We Can Think of to Get the Most Out of This Session?? 
 

1. What is the most effective way to duplicate the effectiveness of another? 
 
2. How can I get the most out of others and myself in any situation? 

 
3. How can I make it rain even more prospects with effective follow up techniques?? 

 
4. What can I find out about my prospect to care even more about serving their needs 

and building even more trust and rapport?? 
 

5. What can I do to put my prospect in a buying “State” of mind?? 
 

6. How can I get them even more interested in what I have to offer?? 
 

7. How can I create even more credibility for myself, my product, service and 
company?? 

 
8. How do I find out their greatest challenges, goals and ways to serve them well?? 

 
9. What solutions can I provide?? 

 
10.  What are my summary trial closes?? 

 
11.  In what ways can I assume the sale?? 

 
12.  In what ways can I turn objections into solutions?? 

 
13.  How can I create so much value for my customers that they are compelled to 

constantly provide me with referrals? 
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