lﬁﬂn.cflfn High Performance Question and

ononig /. Sel]ing Skills Convert Until...

Turbo Coaching Toolbox

+ Modeling Others

+ Better Questions™

+» DOTBoards™ Pitch It Persuasively

+ Score Boards™

+ Promise Cards™

+» Communication Cards ™

+ International Sign of
Commitment ™

Close and Consummate

Knowledge is Power

(Customer and Product)

Door Openers

Jimmy Z’s Personal Performance Model™

Sensory Acuity

Be The Rainmaker . o ( ol |

Four of Your Innate Abilities

Organize and Conquer

Ability to
Manage My

Emotional
“States™

The Psychology of Selling

Ability to
Communicate
and Relate

to People

Learn More at TurboCoaching.com
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