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Accelerated Learning + Accelerated Results™

“Jimmy Z” Zawiski
The High Energy, High Content, Speaker People Love!

Jimmy Z is a Team Builder and Sales Trainer of the highest
caliber. He combines his unique ability to bring training and
humor together to empower the audience to use what they
learn to enhance their personal and professional performance,
while enjoying the process as well.

Jim creates an experience that bridges the gap between a good
idea and how to implement it so that you can move directly
into action. "Jimmy Z" makes your event a significant and
meaningful one your Team will remember and appreciate!

A proud member of the
National Speakers Association

Jim Zawiski entered the personal and professional development industry in 1982 as President/Founder of
Creative Achievement Worldwide, Inc. in Chicago. In 1989 Jim added a franchise distributorship representing
best selling author Anthony Robbins and by 1994, Tony asked “ Jimmy Z” to train his international licensees
and promoters as far as the Pacific Rim in Asia, as well as throughout Europe and North America to teach and
market his Unlimited Power and The Power To Influence: Sales Mastery Programs, Jimmy Z taught so well.

Through Creative Achievement Worldwide, Inc., Jim has also promoted and taught classes for other best selling
authors Brian Tracy, Deepak Chopra and John Gray of Men Are From Mars, Woman Are From Venus fame.

Now through his “ TurboCoaching™ Workshops” , and TurboCoaching.com Website, Jim’s focus is on bringing
people the finest tools, strategies and resources available in the world from those international best selling
authors and other world-class experts like Dr. Stephen Covey of 7 Habits for Highly Effective People, Dr.
Dennis Waitley, and ZoneCoach Jim Fannin to thrive both personally and professionally.

“Jimmy Z's” Digital Publishing arm of TurboCoaching.com makes the benefits of his Personal and Professional
Devel opment resources available through Webinars, Tele-Seminars and Online Training Worl dwide!

Jim is a member of The National Speakers Association and has been featured in Who's Who in Sales and
Marketing in the United States, and as one of the “Top Five’ Sales Trainers with The Institute For Sales and
Marketing Management in the United Kingdom. His inspirationa yet practical speaking style has motivated
thousands to consistently excel in their professional lives, and improve the quality of their personal lives as
well!

Call (888) GO2-GROW to book “Jimmy Z” for your group today!

16W254 94th Street ® Burr Ridge, IL 60527 ® (888) 462-4769 ® TurboCoaching.com
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lﬁ”n'cfn' High Performance Question and

unuil d Sel]ing Skills Convert Until...

Turbo Coaching Toolbox

+ Modeling Others

+ Better Questions™

+» DOTBoards™ Pitch It Persuasively

+ Score Boards™

+ Promise Cards™

+» Communication Cards ™

+ International Sign of
Commitment ™

Close and Consummate

Knowledge is Power

(Customer and Product)

Door Openers

Jimmy Z’s Personal Performance Model™

Sensory Acuity

Be The Rainmaker 7 " ( vkt |

Four of Your Innate Abilities

Organize and Conquer

Ability to
Manage My

Emotional
“States™

The Psychology of Selling

Ability to
Communicate
and Relate

to People

Learn More at TurboCoaching.com
© Copyright 2010 Jim Zawiski
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Accelerated Learning » Accelerated Results™

H1GH PERFORMANCE SELLING SKILLS
WITH

JIMMY Z

This multi-session course can be conducted over a three day intensive format, or spread out over 8 to 12 weeks.
Customized to the Team and specific applications of their role, this session takes New Salespeople and
Seasoned Veterans alike to new levels of understanding and skill in every aspect of the Sales Process. This
comprehensive course focuses on the application of the tools and techniques presented, utilizing Accelerated
Learning Techniques to produce Accelerated Results.

Out of This Course You Will Learn:

Section 1: Turbo Tools — Section Overview

o000 O0Oooo

The International Sign of Commitment

Carryover Trumps Content

Get The Most Out Of Any Conference

How To Consistently Duplicate The Results of Others,
In A Fraction of The Time It Took Them To Do It!
Communication Cards

Great Questions... To Kick It Up A Notch

Great Questions... After A Crash and Burn

Great Questions... After A Win To Repeat It!

Section 2: The Psycholoqgy of Selling — Section Overview
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Psychology of Selling Overview

Where Is The Fun Really At? Where Do You Grow The Most?

Create A Compelling Future or Slowly Die

The 5 Core Abilities - Jimmy Z's Personal Performance Model

The Most Important Ability There Is ... That Clearly Separates The Winners From The Losers
Consistently Improve Your Strategies and Skill Sets - The Skill Set Inventory

How Beliefs Drive Behavior - How Beliefs Affect Us Positively and Negatively and How You
Change Them

How Beliefs Drive Sales - How Beliefs Affect Prospects Positively and Negatively and How You
Influence Them

Believing Is Seeing — The Belief Model

Without Rapport You Are Repelling

How To Induce Great States In Others

How To Develop More Confidence - So You Can Talk To Anybody at Anytime!

Listening To Their Listening

Can You Believe That?

It’s All Really A Frame Game!

© Copyright 2009 Jim Zawiski ® All Rights Reserved In All Countries
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Accelerated Learning = Accelerated Results”

Section 3: Organize and Conguer — Section Overview

pooooooooo

Organize and Conquer Overview

Systematize or Drown

The Top 3 Moneymakers

Systematize or Drown

How to Train Your Brain To Be An Idea Machine - The Game of DOTS!

Paper Remembers, People Forget

A 10 Minute Planning Cycle - Get It Out of Your Brain and Prioritized on Paper
The Delegation Station

Clear The Clutter and Chaos

Power Hours of Productivity

Section 4: Be The Rainmaker — Section Overview

U Ooooodoodoooopooooooo

Be The Rainmaker Overview

Score Boards Tell No Lies

Quick And Easy Contact Management - The 1-31 Rotating Card File

Telephone Tips To Re-Connect - How to Capture The Very Best Thing To Say Next

Quick and Easy Follow Up Techniques That Allow You To Persist Without Breaking Rapport
What Is The Profile Of A Class “A” Prospect?

Multiple Channels Opens The Flood Gates

What Are the Best Prospecting Resources?

What Are The Best Prospecting Methods?

Who Sends You Referrals? How To Train Others To Consistently Send You Referrals
Jimmy Z's 10-Step Referral Strategy - How To Get More and Get In The Door From Referrals
10 Referral Getting Trigger Questions - How To Get Others To Think of Prospects For You
Jimmy Z's 10-Step Referral Strategy - Getting the Edge

Generating Leads Working A Networking Event

Generating Leads Working an Expo

The Power of Cheat Sheets

Tough Love Is In the Feedback

“Free Press Anyone? What Kinds of Press or Advertising Can You Reference to Create
Credibility?

Drive By’s and WIWO’s

Section 5: Door Openers — Section Overview

pooooog

Create Interest or Bore Them to Death

Pre-framing to Create Interest

Create Credibility or Questionable Doubt

What's New and Unique

That's A Good Question!

3rd Party Testimonials - How to Get Them and Use Them
Moving the "Free Line" to Engage Prospects

© Copyright 2009 Jim Zawiski ® All Rights Reserved In All Countries
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Accelerated Learning = Accelerated Results”

Section 6: Knowledge is Power - How to Qualify— Section Overview
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Knowledge is Power - How to Qualify Overview
Benchmark It

Who Do You Know Who Knows Them?
Pre-Trial Closes

Nail-Down Trial Closes

Future Pace It And Gauge Their "Buy-In"
Summary Trial Closes

Opinion Trial Closes

Section 7: Pitch It Persuasively— Section Overview
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Pitch It Persuasively Overview

The Key To Enrollment In Anything - A Transference Of Belief and Enthusiasm

DOTBoards" To Brainstorm

Benchmark Your Outcomes

Pain Motivates - What Kinds of Credibility Can You Create Around Wounds and Issues?

You Can’t Communicate What You Don’t Know: How To Develop Superior Product Knowledge
Probe For Problems To Stir It Up

How To Profile Your Brand - In The Very Best Light Possible

What Solutions Do You Provide?

People Buy Based On Values and Lifestyle

Reading Other's Communication Styles - How To Speak Their Language So They Relate To You
Speak VAK To Connect - How to Integrate Visual, Auditory and Kinesthetic Words to Create
Rapport

The Presentation Skill Drill™

Section 8: Close and Consummate — Section Overview
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Close and Consummate Overview

You Can't Easily Make A U-Turn In A Steamship
Of Course They'll Buy

Would You Like This or That?

Details and The Deal

Order Blanks Get It Done

Make It Real, Make Them Feel

Ask 'Em How They'll Love It!

© Copyright 2009 Jim Zawiski ® All Rights Reserved In All Countries
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Accelerated Learning = Accelerated Results”

Section 9: Question and Convert— Section Overview

Question and Convert Overview

Pre-Frames, Re-Frames and De-Frames

Pass the Potato!

Is That A Smoke Screen?

You've Got To Isolate It To Kill It

The Consultative Approach With An Expert
No Buts About It!

Cushion It With The Old "Feel, Felt & Found"
What's The Good Question?

pooooooog

Customizing sessions are included in the fee for In-House Programs, which is based on the location and number
of participants and sessions included. A Workbook detailing specific outcomes for each session is provided for
each participant. Call to set up a no obligation conversation to discuss your goals and objectives for the
Training.

Call 1-888-462-4769 to Book Jimmy Z For Your Team Today!

16W254 94th Street ® Burr Ridge, IL 60527 ® (888) GO2-GROW @ FAX (630) 214-4742 ® TurboCoaching.com
© Copyright 2009 Jim Zawiski ® All Rights Reserved In All Countries
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“Whatever You
Vividly Imagine,
Ardently Desire,
Sincerely Believe,

And Enthusiastically
Act upon...
Must Inevitably

Come to Pass!”

Paul J. Meyer

wieg ‘ﬁ'}{k
Brought to you by Jimmy Z and the Professional Development Resour ces of éﬁﬂﬂ"lle ACOM  1-888-Go2-Grow!
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